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(The anthor is deeply grateful to the following 1nn-unm whose gencroun
cooperation made possible this article: Richard W. Dirkscn, Benjomin 10,
Sperbeek, and Milton Saunke, former cmployees of the Bennett Organ
Company; end Mra. Ruth McGinty, danghter of Robert J. Lennett)

When young John L. Lancashire crossed the Atlantic
in the fall of 1864, he could have scarcely dreimed that
his journey would mark the beginning of a pipe organ
enterprise that would span 66 years. IFrom a modest
heginning in Ripon, Wisconsin, the firm he heiped found
progressed in Milwaukee and then in Moline, Llinois,
to hecome a 'lc:uling mid-continental builder of pipe
organs in the late 19th Century and to continue oper-
ations until 1930.

As a representative of the world-renowned FEnglish
.organbuilders, Willis of London, Lancashire’s mission
was to deliver and install a pipe organ in the Grace
Episcopal Church of Ripon. The parishioners at Grace
Church were fortunate indeed to number among their
members four wealthy brothers, George, "Thomas, Fd-
ward, and Octavius Marshall who had emigrated to the
English settlement of Ripon, acquired Luge Lind hold-
ings west of town, and ¢ntered the cattle business. George,
the cldest and first to come over—in the 1850 was 2
merchant. Thomas hud arrived in 1861 alter a 19 yeur
carcer in the British Navy. e went to sea at the age of
I+ and rose to the rank of Captain. Edward, a physician,
had received his medical training at Heidelberg Univer-
sity. Octavius, the youngest, was born in Tottenham in
1841 and educated at Eaton. The Marshall Brothers
reportedly were cach given $10,000 when they came to
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America. One of the brothers—probably Edward—pur-
chased the organ while on a visit to his native England.
The Marshalls took particular pride in the new instru-
ment which they gave to the church in memory of their -
parcuts and the arrival of the organ created much ex-
citement in the small northwestern hamlet. '

With money to invest, the Marshall Brothers suggested
to Lancashire that he join them and together they would
open an organ manufactory in Ripon. Lancashire was
enthusiastic and soon he persuaded three other Willis-
trained Englishmen, Charles S. Barlow, Edward “Ted”
Harris, and Willisan 1. Turner to join the venture. As
was characteristic of this firm throughout much of its
history, those who financed the enterprise took title to
the nameplate, so the shop opened as the Marshall Broth-
ers Organ Company. In 1867, Phillip Odenbrett, who
had been building pipe and cabinet organs and melod-
cons in Waupun, Wisconsin joined the firm. According
to the Rlpnn Commonwealth, oper.mons Wwere now on a
“large scale” and “at the new shops in the city, cvery
part of the organ will be mnnuf.\ruued inchuding the
renowned ‘spotted metal’ pipes.”

In March, 1870, the company was just completing an”
organ for the Spring Street Congregational Church in
Milwaukee when a disastrous fire struck, destroying the
factory which the Commonwealth commented “gave
Ripon more notoricty than any one busines. in our
midst.” ‘I'his was to be the first in a serics of fires wh'. h
would shape the early history of the company. ‘The .-
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placed at $12,000, was a severe blow to the Marshalls who
momentarily considered rebuilding in Ripon, but who
clected to relocate in Milwaukee in June, 1870 because
ol service work there that would provide an added source
of revenue. Of the four Marshall Brothers, only George
and Octavius, who moved 10 Milwaukee, appear now
to be identified with the business.

Business boomed in Milwaukee, Inaddition to numer-
ous two manual instruments for churches in Milwaukee
and neighboring Wisconsin towns, the firm built a 31-
rank three manual for St. John's Episcopal Church in
Quincy, Hlinois in 1872, and twe years later an ornate
A0-stop manual for the First Presbyweriun Church in St
Louis, The former instrument was built twice. The
first one was standing on the erecting room floor ready
lor delivery when it was destroyed in another fire which
swept the factory in October, 1871 By the following
April a Large facility in a new location on Clyburn Suceet
had been built and the second edition of the organ was
ready for delivery. The Milwaukee Sentinel commended
the firm for its “great energy and enterprise” in recov-
cring so rapidly from the disastrous fire. A F. Clavke,
a prominent local businessinan, was taken inasa partner
for a short time, perhaps to aid them linancially in get-
ting back on their feet.

The enterprise appeared to be well established in Mil-
waukee, having survived the fire and having competed
successfully for contracts, when an incident occurred
which resulied in the spinoll of a new muneplate and
ultimately the end of operations in that city. In the
spring of 1872, Lancashire and Turner filed lawsuit
against George L. Manshall. “The nature of the litigation
is unknown bu the court awarded the pair asum total-
ing over $1300. With their new-found cash as the “shoce-
suing” and having recently obtained three contracts in
the three cities complex on the Mississippi River of Rock
Island and Moline, Hlinois, and Davenport, lowa, they
decided to pull up stakes and move o Moline. Thus the
trinngular Lancashire aud "Turner nameplate made its
debut about 1873. '

"The Hedgling enterprise prospered, building organs in
Towa and lilinois. The works was destroyed by fue in
August, 1876 but again as in Milwaukee they recovered
rapidly, building a new three-story building with it scp-
arate pipe shop and Iumber shed. But as was also o be
so typical of this enterprise and indeed of the whole pipe
organ industry, Messrs. Lancashire and Turner found
that they needed more capital. They interested a local
businessman, Albert A, Crampton, whose investments
from time to time included Lind, banking, an ivon found-
ry, and a furm machinery concern into adding $3,000
10 $2,000 of their own funds to incorporate the enter-
prise as the Moline Pipe Organ Compiny in 1874, "Thus
the Moline Company was born and a new wiangular
nameplate appened. Crampton sold his interest in 1882,
possibly to Marcellus R. Mewzger, the searctary-treasurer
of the company during this period who signed the con-
tracts and who was a stockholder,

During the Moline era, which Lasted for 12 years, the
company prospered and built many organs including
some three manual instruments all through the upper
Mississippi. Valley region. Their high reputation sten-
med from the versatile skills of Lancashire, a consum-
mate builder, his able assistant, T'urner, Barlow the key-
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maker, and ‘Ued s, an extraordinarily talented
pipemaker. When he cuue o Awmerica, Harris carried
1n his runk a set of beautiful lancewood mandrels. He
fashioned his soldering iron from a wagon axle and fired
it in a cluwrcoal heater. "Phe organs these aveisuns buile
were of high tonal and medhanical gquality, and were
probuably representative of the tiner tnacker work of the
1oth Cenuny.

"Uhe wiangular Moline nmeplate ended in 1891 when
the former associate Octavius Mashall again acquived
atinancial interest in the hom ind moved to Moline o
tahe an active part in the business. Miashall had, no
doubt, deeply regretted the spliv in Milwaukee and ap-
parently had vemained on Iriendly terms with Lanca-
shite. He had vepresented the compiany in Milwaukee
alter the dose of the Marshall Brothers enterprise and
wdélconad an opportunity to invest 525,000 in the com-
pany in 1891, doubling its capitalization which had been

increased from $5,000 1o $25,000 in 1883, With his long

white beard and dignified beaving, Marshall was an -
pressive ligme before a church committee, as his sales
stceess indicates. Both he and Lancashive played the
otgan well enough 1o demonstrate their product to a
ln'ualn'cti\'c buyer.

‘The Lancashire-Marshall Gompany rode the crest of
the booming 1890, an era ol unprecedented farm pros-
perity in America. "Uhey built a large number of instru-
meits over a s prisingly wide geographical territory.
A pucunatic pedal action was introduced during this
period, the fist step in the eventual abandonment ol
mechanical action,

About 1902, Octavius Marshall began looking for an
experienced builder as shop superintendent 10 succeed
Lancashire who had died suddenly of pneamonia a few
years earlier. He approached Robert J. Bennett, foreman
of the pipe organ departent of the Lyon and Healy
Company in Chicago, and persuaded him to come to
Motine.

Robert J. Bennett was born in Calais, France, on Jan-
uary 28, 1864, the only son and seventh child of a stone-
mason who migrated to Nova Scotia and then to Boston.
Alter attending a vocational high school in Boston, Rob-
ert Bennett apprenticed himsell (o the organbuilder
George S Hutchings, md over a peviod of about ten years
he acquired a general knowledge ol organbuilding and
some skills as an action mechunic. Another aspiring
young apprentice at Hutchings at the time who would
also have his own nameplate Liter was Finest M. Skinner,
Bennett olten recalled his association with the Boston
patriwach, although the wwo did not maintain  their
tricndship.

Like other youny apprentices, Bennett dreamed of one
day having his own firm.- His first giant step toward
reaching this gonl came when he moved west to afliliaee
with the Lyon and Healy Music Company in Chicago.
“This fitm, a large progressive music retailer also operated
a ladility w manulacture numerous musical instruments
including tracker pipe organs. In 1895 Bennett was listed
as superintendent of the pipe organ departunent at Lyon
and caly alter about only one year with the firm. It
was in this role that the complex, contradictory, person-
ality of Robert |. Bennett began to emerge and the dis-
sention which plagued his carrier at Lyon and Healy was
but a portent of his future troubles in Moline.

The arrival of Bennett to take over the operation Gf
the Lancashire-Marshall Company in 1902, which was
reincorporated as the Marshall-Bennett Organ Company,
camie at a time when the pipe organ industry was un-
dergoing a major technological revolution. Although
Llilbome Roosevelt's successtul experiments with non-
mechanteal action in 1881 had created much interest, it
wits several yeus after Johm T, Austin had perfected his
universal windchest in 1893 and others had made similax
strides, before a sense of urgency pervaded the entire
industry. By the turn of the century, however, it was
patently clear that unless a company could come up with
a satislactory non-mechanical system, it could not survive,

Bennert perceived this rend and its crucial importance
to the company and when he came to Moline his first step
Wil Lo promote i new action on which he would stake the
future of the firm, the so-called “Benuett System.” Opin-
ions difler on the origin of the system he was to champion.
One former employee cites key contributions by two
Marshall associates—Arthur Sperbeck, a veteran of the
Moline era, and Frank 1Larris, son of the pipemaker Ted
arris. Qther sources attribute it to Bennett's experience
with the newer chest actions at Hutchings. Hearsay has
it that an unknown Lyon and llealy employce shares
aredit lor the invention, ‘The end product was most likely
a combination of the ideas of several men. It was a relu-
tively complex device condisting of a two-pouch pneu- |
matic action. When the key at the console was depressed
the lower pouch inflated admitting air to the channcl
which exhausted the sccond porch. This pulled the
spring-loaded wire valve stein away from the tocboard
adimitting air to the pipe. With more moving parts than
a conventional pitman action it was costly to build an
because it required two men to remove the botiomn board
it was diflicult 1o service; but it was a durable, reliable,
and a reasonably fast action. Bennett was so impressed
with it that the words “Bennett System' were inscribed
on every nmmeplate. In advertising the “System” in The
Diapason he used testimonials by Clavence Eddy and
Harold Gleason. The conversion of the Marshall-Bennett
Company to tubular pncumatic action (electro-pneu-
matic by 1916) was a stroke of managerial genius by
Bennett, but ivonically it was to be one of the few cor-
rect decision he ever made.

When “R. ., as he was known among the cinployecs,
cante to Moline he saw his dream of owning his own
organ firm fullilled. He acquired stock in the company
from Lancashire’s widow at a favorable price and set
about immediately to revamp the oganization and re-
cast it in his own image. Whereas the tonal philosophy
of Lancashive-Marshall and its precedessors was a con-
tinuation of the great Willis tradition, Bennett’s concepts
were gleaned from his training at HHutchings, He de-

. termined to supplant the Willis scales for the 82 Open

Diapason on the Great manual with the laige scales be-
ing used by Hutchings—even on small organs— much to
the chagrin of certain cinployees. te contributed his
part 1o the tragic tonal degeneration which swept the
organ industry at the tum of the century and his instru-
ments were 1epresentative of the building dwming that
Lamentable era. 1t is noteworthy, for example, thatin the
elaborate Bennett Catalogue of 1910, not a single mixture
is to be found imong the numerous two and thiee nimual
standard specifications listed.
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sumaed fall contiol, e 1ewaote the corporate chuntey
s the Bennew Organ Company which was now located
in Rock Iskand becuse of o change in municipal hound-
avies with adjacent Moline. It was a Propitions time 10
acquue o pipe organ business. ‘I'he industry was in 5
period of muarked expansion as indicated in (he table
below. More important, the Census of 1900 hiad noted
the rise of western builders who had overtaken the New
England firms in output,

PIPE ORGAN OQUTPUT AND VALUE, 1899-1919

Number of Instruments Value

1899 564 $1,177,021
1904 901 1,989,979
1909 1,224 2,713,587
1914 2,273 4,660,301
1919 1,151 4,185,535

Source: United States Census, 1900, 1910, 1920

‘The future of the firm now rested upon the business
acumen of Bennett who personally solicited wmaost of the
contracts.  Friendly and humorous, this slender dark-
haired man was beyond question a capable and clever
salesman. e had all the answers when talking to a
church committee about an organ and they in turn ap-
peared to swallow ceverything he said. On one occasion,
for example, 4 Lutheran Church in Swedeborg, lowa
compliined that the primary action on the newly in-
stalled Bennett organ was too noisy and called Bennett.

y He drove over 1o the churdh, listened to the action, and
then explained that the fault was not in the instrument
but was caused by the church being acoustically too
alive. 1f the church were not so alive, he told the com-
mittee, the problem wouldn’t exist. They bought the
story.

As was uuc of other midwestern builders up through
the catly 1920's, the Bennett Company did not cmploy
full time sales vepresentatives in territories across the
nation. The majority of the installations were in the im-
mediate neighbothood—within driving distance of the
home office. Several men did solicit contracts informally
for the company: Fred Cesander of Swandberg, South
Dakota; fohn Byington, a piano dealer in Rockford who
had stock in the company; and John IHoward, influential
in Methodist circles in Chicago. Cesander, a lanky Swede
who had just graduated from Augustana College in Rock
Iskind, did not confine his efforts to selling Bennete pipe
organs in Nebraska and South Dakota: he also peddledt
Roval typewsiters, Essex automobiles, silk hosicry, pi-
inos, ind reed organs,

The wask of directing the enterprise proved difficult
[or Robert J. Bennett. 1le purposcly or madvertently
wiinated stockbolders and cmployees. It was generally
“hown among the cmployees that he forced Octavius
‘Lushall oui of the business in 1908, Marshall moved
to hansas City where he represented the Austin Organ
Company quite successfully until his death in 1918, Ben.
nett reportedly took notes in licu of cash for the big four
manual instrument in Oklahamo City against the in-

structions of the shareholders—the churely js said to have

eventually paid 20 cents on the dollar—and they accused
him of having a personal financial interest in contracts
for theater organs the compiny was building for Lyon
and Healy, Ye was forever trying to persuade the em-
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The Marshall-Bennett factory photographed about 1903.
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ployees 1o uade portion of their wages for stock in the
tompiny. “his drove several valuable nien away includ-
mg Frank 1aris who Joined Wangerin-Weickharde in
Milwaukee where he introduced a variation of the Ben-
nett windehest. Needless 1o say those who bought stock
In the Benne Compuny never received a nickel on their
nvestment,

Bennett found an escape from his personality clashes
and his lack of business ability in his fascination for con.
sole mechanisms. e experimented endlessly with vari-
ous forms of combination and key action, but he changed
his ideas so often that he never succeeded in producing
a satisfactory mechanism, e cagerly pursued the work
of other huilders seeking o learn their mcthods, but then
hie chamged the designs so much they wouldn’t work. His -
mistakes were costly, tied up shop labor, and incurred the
bitterness of churches. On one occasion the combination
action didn’t last long enough for the dedicatory recital.
‘The company survived largely because of the dedication
ol a hand[ul of able craftsmen: men like Ed and Charles
Wright the Cimadian bomn pipemakers, Albert Stannke
the voicer who came from Aeolian in 1924, Carl Nyquist
the console maker, and Theodore Sandburg the shop
superintendent,

The company was winning contracts and from all ap-
pearances it was prospering. But under the surface trou-
ble was brewing. The organ industry had become highly
competitive in the 1920's and 1o get contracts Bennett
had 1o underbid neighboring builders like Hinners,
Wangerin-Weickhardt, Kilgen, Reuter, and Wicks, plus
such eastern houses as Moller. Fven though Moller had
Ford and Reynolds as sales representatives in Chicago,
their agpressive sales manager in Hagerstown, E. O.
Schulenberger, often journeyed west to hid on a contract,
In bidding so low 1o get the contracts, Bennett couldn’t
generate the revenue Hecessary 10 cover his costs. By

Company employees in 1907. Left to right on the first row
are Arthur Sperbeck and Ted Harris. Frank Harris is third

from right in the sccond row. Theodore Sandberg is on the -
right end in row three.
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1423 the tmndial condition of the company had de-
teriorated so diastically that it was technically imolvent.
Hovering on the brink of bankruptey, Bennett was
forced to resort to issuing promissory uotes to suppliers
and installation crews. Wages were the only cash dis-
bursements, The critical cash low problems of oigin-
building vexed most buildars, they simply overwhelmed
Beunett. It s noteworthy that during this period no
equity capital is known to have entered church organ-

building in the middle west and the commercial banks

had Lngely sowred on the industry. “Uhe only proprictay
funds coming into the industry were in theater organ
manufactne, as for example, the Barton, Geneva, Louis-
ville, Page, and Smith compuanics.

In 1927 Bennent changed the corporate charter to the
Rock Island Organ Company, a legal subterfuge cn-
ployed surieptitiously 1o avoid the hnwsuits threatening
the company brought by irate churches disillusioned
with the malfunctioning Bennett organs, By then he
could no longer ignote the precarious financial condi-
tion ol his enterprise and so he went looking for a buyer,
Perhaps he conld sell the company and stay on to manage
i 1lis fist overtures were reportedly ju Dallas, "Texas
where the compauy had installed an organ at Radio
Station KRLD in the Adolphus Hotel, but these did not
materialize. Shordy therealter i business promotor from
Rockiord near Rock Island nuned-Robert Stack learned
that the company needed funds and could be bought.
e approached. the wealthy Sundstrand Brothers in
Rockford who had recently sold their adding madchine
business o the Elliott Fisher Company for a reported $3
million and who were interested in acquiring other in-
vestments. Stack somchow convineed them that the pipe
organ business was promising and they agreed to huy
the Bennett Company. They were veportedly prepared

" GROAN WORKSHOP MARCH 28-29
{ T TO FEATURE HURFORD :

. English organist Peter Hurford will be foatured ot
Southwestern University's Organ Workshop, March
28-29, 1968, Hurford will play a recital and also act
as workshop leader. Registration is open to all pro-
fessional organists, organ students and chuich or-

- ganisis. For {urther dotails, please contact RT €och-

v rane Penick, School of Fino Arls, Southwestern Uni-

voesity, Georgelown, Texas 78626, ;. ‘
v Suutlnrestern Univeisity . .
" GEORGETOWN, TEXAS 78626 |
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to sink a hall million dollars into it. Benucett was elated,
He talked all the creditors into cancelling their claims
against the company, a condition necessary under 1llinois
I Lefore the firm could be sold; all but one; a former
road man, who demanded his moncy. When Benuett
heard abgue this holdout he flew into a rage but the em-
ployee collected the full amount of his claim,

I'he Sundstrand Brothers and their associate, a man
named Brolin, had high hopes for their new enterprise.
‘I'hey purchased a tact of land in Rockford where the
factory was to be moved aud hired an architect to daw
up the plans for the buildings. But they knew virtually
nothing about the organ business, least of all the prob-
lans of the Bennett Company, They began by making
the incredibly unfortunate mistake of hiring Bennett
as the general manager at the munificent salary of $10,-
000 per year. As shrewd businessinen accustomed to suc-
cesslul enterprises, however, they were determined to
make a go of theiv new venture. When they became aware

~very shortly that inatters were not going well they began

o ask questions. Bennett, who had buried himself in his
experiments, scemingly oblivious to the aritical stage of
things or subconsciously hent upon destroying the firm,
found a scapegoat in Theodore Sandberg the shop super-
intendent. One day Bennett left unannounced and
journeyed to North “Tonawiada, New York where he
called at the Rudolph Wurlitzer Coupany and per-
staded a young draftsman named Hollingsworth to come
back to Rock Istand as shop superintendent.

When they renumed Bennett fired Sandberg and an- .

nounced trinmphantly to the stockholders that the prob-
lems were solved, now everything would be in order. In
17 years experience beginning with the Moline era, Sand-
berg—who was popular with the employees—had ac-
quired an encyclopedic knowledge of organbuilding. The
survival of the firm during the 1920's 1ested in large mea-
sure upon his capabilities and his loyalty. As cvents
soon proved, his dismissal, the most irrational act con-
ceivable, sealed the fate of the Bennett Organ Company.
But for a short time it appeared that Bennett was right.
Hollingsworth restored discipline in the factory—which
had broken down completely because Bennett overruled
sandberg when the latter tried 1o fire poor help-and
work began moving through the shop again. Then it
e time to Inyout new organs and Iollingsworth, who
was supposedly a draltsmen, was found wanting.

By this time the Sundstrands, who ware commuting to
Rock Island before the anticipated move to Rockford,
were thoroughly disillusioned. I you're smart” an em-
ployee told Adolph Sundstiand Lluntdy “you’ll fire Ben-
nett, move the works to Rocklond, and stant bhuilding
organs.” Instead, they concluded the situation was hope-
less s so liquidations proceedings began. At asale in
the spring ol 1930, cmployees bought the tools, console
shells, and other miscellimeons materials, The last in-
sertent built in Rock Lsland was o three manual for a
Christian Church in Decatar, Hlinois. ‘The unfinished
contricts were completed by the Hinnas Company in
Pekin under Bennett’s supervision.

Iis company in ruins and his career at an end, Robert
1. Bennett found solace in1omance. Some years catlier
he met an attractive young wonan in Dallas, “Texas, Mrs,
Mignon Stromberg, the widow of the radio'station owner
where a Bennett organ hiad been installed.  After the
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death ol his wile in Juue, 1929 he began counting he.
Following their mariage in Chicago in September, 1930,
they moved 1o Ailington, “Texas where she conducted a
piano studio called the Bennett School of Fine Arts and
he did organ service work, He died in A lington on April
23, 1938 ay the age of 74,

The history of 1the Beunett Organ Company and s
predecessors is Hustrative of a number of major character-
istics of the pipe organ industry in mid-America daring
the period 1870-1930, Lxpanding from local to regional
nstallations when the mid-comtinental builders were just
appearing, they returned to what were--with certain ex-
ceptions—esssentially local mankets. This yesulted from
new nameplates and intensified competition in the indus-
try after the return of the century as well as from a prefl-
erence for home oflice sales by officials of these firims,
Representative records of the Bennete firm, listing onc-
third of the approximately 1100 pipe organs built during
its 66 years of operation, show 141 instruments in linois,
G5 in Towa, and 39 in Wisconsin, Like other church or-
ganbuilders in this region, Bennett nibbled at the cdges
of the lush theater organ man ket but he never went into
itina big way. He built fewer than 20 theater o1gans, not
counting the ones sold aunder the Lyonw and Healy name-
plate. Likewise, only a handful of instrinnents were built
by this firm for residences, funcral homes, and lodge
halls, :

Failure to develop nationwide sales tervitories serviced
by [ull thme representatives until the Late 1920°s was also
typical of these firms. And while this alone camot ex-
plun the demise of some wineplates and survival of
others during the Grea Depession, it was heyond ques-
ton a serious crvor in business judgment, Selling was
customarily done from the home oflice by oflicials of the
fivm aided by an claborie catiadosue feataring standand
specilications and westimonials from satisficd ustomers,
Alter 1926 the Bennett Company did make some attemp
to expand installations peographicatly thiough the use of
agents, among whom were: J. Riley Chase in Spokane,
\V;\shington; William X, Beavley in Chicago; G. M.
Howell in Dallas, "Vexas; and the Granthal Music Com.
pany in Jacksonville, Florida.

As was tue of nnmerous other huilders in the mid-
western induastry, the Bennett Company built lewer than
halt a dozen four manual organs, "These s failed 1o
penetrate the prestigious four manual Luge chaveh man-
ket in the mentopolitan centers, which with the exception
ol Kimball was Logely monopolized by the castern
Luilders. v

Finally, the history of the Bennert Company areveals

ciost dramatically in the cucer ol Robert 1. Benuete thae
Y nameplate 1s but the lengthened shadow of the key
Foure in the enterprise. A man wortueed inside, Bennetts
Ble was aseries of contradictions. He dheanmed of hus own
Dameplate, and when he gou it he had great dithouley
Jenaging it Me vecognized the jmpottinee ol non-
mechanical acdon in windchest design, yer e couldny
S wouldn't build a workable cousole. 1He kpew he
needed money but when he got it he conldn’t make it
work for him. But for all his weaknesses, R. J. Bennet
was alikcable man, one of those figures in the vich histony
of American organbuilding who wanted 1o build pipe
organs more than anything ¢lse. Were it not for them
our legacy would be less as would our challenge.
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american guild of organists
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